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Programs 
 

� Ability to custom tailor lease programs to meet all 

goals and expectations. 

 

� Varying buyout options.  

 

� Lease amounts from $2,000 - $2,000,000 

 

� Any equipment, titled vehicles or Working Capital 

Loans.  

 

� Terms from 12-60 months 

 

� Same day approvals to expedite process. 

Quality Guarantee 
 

� To provide the essential financial needs to 

help expand your business. 

 

� To ensure your equipment leasing is fast 

and simple. 

 

� To be efficient and available when all new 

projects or any leasing needs arise.  

 

� To be honest, upfront and prompt 

throughout every step of the process. 

 

 

 

  

  

  

  

  

  

Custom Flexible Programs 
 

� 60 or 90 day deferment options 

� 6 x 99 Program – First 6 months payments just $99 to help create profit from equipment. 

� Seasonal Skip – Skip any 3 consecutive months payments every year throughout the lease.  

� Monthly, Quarterly, Semi-Annual, or Annual payment options.  

� Working Capital, Current Lease Refinance, and Wrap Lease options. 

  



  

  

Priority LeasingPriority Leasing                Finance Application 
                            

    174 Green Street Melrose, MA 02176                    Please return by fax to: 781-321-4108 

   PHONE: 1-800-761-2118                                       Account Manager is: Anthony Mieczkowski Ext: 11 

 
   Business Information                                                                                                                                                   

Company Name:  Legal Company Name (if different) D/B/A 

 

Street Address:   Type of Business Website Address 

City, State, Zip:  Phone:  Fax:  Email Address 

Legal Entity: (circle one)  Corp  Partnership   

Proprietorship  LLC  Other_____________ 

Date Business 

Started: 

# of employees Federal EIN Number 

    

  Ownership Information 
Business Owner’s Name Title % Ownership Social Security Number 

Business Owners Home Address City, State, Zip Home Telephone Number 

Owner 2 Name Title % Ownership Social Security Number 

Owner 2 Home Address City, State, Zip Home Telephone Number 

     

  Bank Reference/Business Checking 
Bank Name Account Number Contact 

Bank Phone Number Fax Loan Acct # (if applicable) 

     
     

  Equipment (if known) 
Equipment Type:  Equipment Cost  Circle One:  New  or  Used   

Vendor Name  

                           JBN Design, Inc. 

Vendor Telephone Number 

                            413-547-6185 

Vendor Fax 

                 413-547-6247 

 I hereby certify that the information contained in this file is true and accurate to the best of my knowledge, and I 

hereby authorize our banks, credit reporting agencies, and other institutions the right to release credit information to 

Priority Leasing or their designee.  A facsimile of this document with signature shall be considered an original.       

                                                                       

 Member’s Signature: ____________________________________________Date: ____________________                               
 

                                                                                                       



 

 

 

Here is an overview of the various programs that we offer.  I will be glad to go over these in more  

detail with you, but they are mostly self-explanatory. 

Also, please keep in mind that these are programs that we can offer, however, they are subject to 

approval.  Not all of our programs offer all of these options.  

 

1. 6x99, which means it’s $198 down plus standard documentation fee and $99 a month for the 

first 6 payments 

 

2. $0 down 

 

3. 1 payment down (standard is 2 payments down) 

 

4. 60 Day Deferral on payments 

 

5. 90 Day Deferral on payments 

 

6. Seasonal Skip, which means the customer can skip any 3 months’ payments during the year, 

however, the 3 months need to be decided up front and don’t change 

 

7. Annual payments 

 

8. Semi-annual payments 

 

9. Quarterly payments 

 

10. Working capital program 

 

11. Refinancing, which we can tie a new lease into. 

 

12. Soft costs 

 

a. can be anywhere from 20-35% of overall sale 

b. anything that’s not normally covered, ie. Warranty and service programs, software, 

or anything else than can be though of 

 

This covers most things, but there are some programs that aren’t common that are deal specific.   

 

Please let me know if you have any questions on this or need anything else. 

 

Thanks again, 

 

Anthony Mieczkowski 

Priority Leasing 

 


